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in particular, for ensuring that executive remuneration packages are sufficient to attract, retain and
motivate Executive Directors of the required quality whilst avoiding paying more than necessary. The
Remuneration Committee will continue to establish performance related elements of remuneration
which align the interests of the Directors with those of the shareholders of the Company. No Director
will be involved in deciding his own remuneration and the Board itself will continue to determine the
remuneration of the Non-Executive Directors. The terms of reference of the Remuneration Committee
are available on the Company’s website, covering the authority delegated to it by the Board.

Existing Nominations Committee

The Company’s existing Nominations Committee comprises the Chairman as well as executive and
Non-Executive Directors. Appointments to the Board will continue to require the Board’s
authorisation and will continue to be conducted by the Nominations Committee. The duties of the
Nominations Committee will continue to include regularly reviewing the structure, size and
composition required of the Board and making recommendations to the Board with regard to any
changes, giving full consideration to succession planning for Directors and other senior executives,
identifying and nominating candidates to fill Board vacancies and evaluating the balance of skills,
knowledge and experience on the Board before an appointment is made. The terms of reference of the
Nominations Committee are available on the Company’s website, covering the authority delegated to
it by the Board. The potential candidates will continue to be interviewed by either the Nominations
Committee or a panel appointed by the Nominations Committee. An appointment requires the final
approval of the Board prior to an offer being forwarded.

Share Dealing Code

The Company will maintain its existing Share Dealing Code of Directors’ dealings, which is
appropriate for a company whose shares are admitted to trading on AIM and will take all reasonable
steps to ensure compliance by the Directors and any relevant individuals. The Share Dealing Code will
prevent the Directors and applicable employees from dealing in Ordinary Shares during close periods
in accordance with Rule 21 of the AIM Rules.

ADOPTION OF NEW ARTICLES

Your Board is asking Shareholders to approve the adoption by the Company of the New Articles
primarily for the purposes of replacing the Existing Articles with a revised articles of association
which are more appropriate for a Company whose shares are admitted to trading on AIM whilst at the
same time taking the opportunity to include certain more modern provisions absent from the Existing
Articles. A summary of the principal changes being made to the Existing Articles is set out in Part 3
of this document.

Your Board is seeking your approval to Resolution 5, which is required to be passed at a general
meeting of the Company, which approves the adoption of the New Articles, replaces the Existing
Articles and confirms the removal of the Company’s objects clauses together with all the provisions
of its memorandum of association which, by virtue of the Act, are treated as forming part of the
Company’s articles of association as of 1 October 2009 for the reasons explained in the summary at
Part 3 of this document.

A copy of the New Articles are available for inspection at the offices of the Company’s solicitors,
Berwin Leighton Paisner LLP at Adelaide House, London Bridge, London EC4R 9HA during normal
business hours on any weekday (excluding public holidays) from the date of this document until the
close of the General Meeting and at the General Meeting for at least 15 minutes prior to and during
the General Meeting.

GENERAL MEETING

Set out at the end of this document is a notice convening the General Meeting of the Company to be
held at the offices of the Company’s solicitors, Berwin Leighton Paisner LLP at Adelaide House,
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London Bridge, London EC4R 9HA on 13 July 2015 at 8.30 a.m., at which the Resolutions
(summarised below) will be proposed:

(@)  Resolution 1 — as a special resolution, to authorise the Directors to cancel the listing of the
Existing Ordinary Shares on the Official List and to remove such Existing Ordinary Shares
from trading on the London Stock Exchange’s Main Market and to apply for admission of the
Existing Ordinary Shares and the Placing Shares to trading on AIM;

(b)  Resolution 2 — as an ordinary resolution, for the Independent Shareholders to approve the
Related Party Transaction for the purposes of the Listing Rules;

(¢)  Resolution 3 — as an ordinary resolution, to authorise the Directors to allot the Placing Shares;

(d)  Resolution 4 — as a special resolution, to authorise the Directors under section 570 of the Act,
to disapply pre-emption rights in connection with the allotment of the Placing Shares; and

(e)  Resolution 5 — as a special resolution to adopt the New Articles as the articles of the association
of the Company.

Save in respect of the allotment of the Placing Shares, the grant of options to employees under
employee share plans or other similar incentive arrangements and pursuant to any exercise of existing
options in respect of Ordinary Shares, the Directors have no current intention to allot shares, or rights
to subscribe or convert into shares, in the capital of the Company.

IRREVOCABLE UNDERTAKINGS AND CONSENTS

Each of Richard Ames, Nick Stone, Roger Canham and Charlie Caminada have given an irrevocable
undertaking to vote or, where applicable, to procure the casting of votes by their connected persons
(as defined in section 252 of the Companies Act 2006), in favour of the Resolutions in respect of their
own (or, as applicable, their connected persons) beneficial holdings of Existing Ordinary Shares
together totalling 109,308, representing in aggregate 0.28 per cent. of the issued Existing Ordinary
Shares.

Numis Securities has given and has not withdrawn its written consent to the issue of this document
with the inclusion of its name and references to it in the form and context in which they appear.

ACTIONS TO BE TAKEN

Please check that you have received a Form of Proxy for use in respect of the General Meeting with
this document.

Whether or not you propose to attend the General Meeting in person, you are strongly encouraged to
complete, sign and return your Form of Proxy in accordance with the instructions printed thereon as
soon as possible, but in any event so as to be received, by post or, during normal business hours only,
by hand, at Capita Asset Services, PXS 1, 34 Beckenham Road, Beckenham, Kent BR3 4TU, by no
later than 8.30 a.m. on 11 July 2015 (or, in the case of an adjournment of the General Meeting, not
later than 48 hours before the time fixed for the holding of the adjourned meeting (excluding any part
of a day that is not a Business Day)). If you are posting your completed Form of Proxy in the UK you
may do so using the reply-paid card printed on the reverse of the Form of Proxy.

Appointing a proxy in accordance with the instructions set out above will enable your vote to be
counted at the General Meeting in the event of your absence. The completion and return of the Form
of Proxy will not prevent you from attending and voting at the General Meeting, or any adjournment
thereof, in person should you wish to do so.

RECOMMENDATION

The Board believes that the Proposals are in the best interests of the Company and Shareholders
as a whole. Accordingly, the Board unanimously recommends that Shareholders vote in favour
of the Resolutions, as the Directors have irrevocably undertaken to do in respect of their own
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beneficial shareholdings (or, where applicable, procured to do in respect of Ordinary Shares
held by their connected persons) amounting, in aggregate, to 109,308 Existing Ordinary Shares
and representing approximately 0.28 per cent. of the Company’s existing issued share capital.

17.2  Shareholders should note that, unless all of the Transaction Resolutions are passed by
Shareholders at the General Meeting, none of the Proposals can be implemented. In such
circumstances Admission, the Placing and the RCF Extension cannot occur, the Company will
remain trading on the Main Market and the consequences discussed at paragraph 2 will apply.
In light of this, the Directors believe that the Proposals are in the best interests of Shareholders
and that it is very important that Shareholders vote in favour of the Transaction Resolutions so
that the Proposals can be implemented.

Yours faithfully

Roger Canham
Chairman
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PART 2

RISK FACTORS

In addition to the other information set out in this document, the risks described below should be carefully
considered by investors prior to making any investment decision relating to the Ordinary Shares. The risks
set out below are those risks which the Directors consider to be material as at the date of this document, but
do not necessarily comprise all those risks associated with an investment in the Ordinary Shares or the
Company and are not intended to be presented in any assumed order of priority. There may be additional
risks that the Directors do not currently consider to be material or of which the Directors are not aware,
which may affect the Group’s financial condition, performance, prospects, results and/or the price of
Ordinary Shares.

An investment in the Ordinary Shares involves significant risks and investors may lose a substantial portion
or even all of the money that they invest in the Company. An investment in the Company is therefore only
suitable for financially sophisticated investors who are capable of evaluating the merits and risks of such an
investment and who have sufficient resources to be able to bear losses (which may equal the whole amount
invested) that may result from such an investment. An investment in the Ordinary Shares should constitute
part of a diversified investment portfolio. Typical investors are expected to be professionally advised private
investors and professional investors. Prospective investors should review carefully and evaluate the risks and
other information contained in this document before making a decision to invest in the Ordinary Shares.

1 RISKS RELATING TO THE SECTOR IN WHICH THE GROUP OPERATES

1.1  The Group operates in highly competitive markets. Any failure by the Group to compete effectively
may have a material adverse effect on the Group’s business, financial condition or results of
operations

The retail markets in which the Group competes include not only the model railway, slot racing,
model kits, die cast and paint markets but also more generally the market for hobby and toy products.
Such markets are highly competitive and the Group and the key retail customers selling the Group’s
products compete on the basis of product variety, quality, novelty and availability, price, delivery
methods (including fast and reliable fulfilment), convenience of store and product location and price
and store design, customer support and service, customer insight and engagement, functionality and
reliability of online and mobile platforms, promotional activities and brand recognition. The Group
and key retail customers compete with a range of local, national and international hobby and toy
product retailers of varying sizes and covering different product categories, including general and
specialist retailers, boutique and chain retailers, department stores and internet-only, catalogue
businesses. Notwithstanding that in many of the Group’s markets the Group enjoys a strong market
position due to the continued development of the Group’s brands, there is a risk that some of these
competitors will enter the Group’s markets where, unlike for example the model sector, market entry
costs are less prohibitive, offering products at significantly lower prices. This may result in the
Group’s products being seen as relatively expensive, particularly if the Group fails to engage actively
with customers to emphasise quality and service. The Group is continuing to improve its social media
content alongside its own websites and the Hornby Forum, leading to an increasing dialogue with its
customer base. Current competitors and potential new entrants may have greater resources, lower
operating costs, greater purchasing economies of scale, greater market presence and brand
recognition, a larger customer base and more developed online businesses, and they may be able to
respond more swiftly to changes in market conditions and consumer demand. In addition, they may
be able to secure better terms from manufacturers, suppliers and distributors, adopt more aggressive
pricing and devote more resources to technology, infrastructure, fulfilment, inventory management
and promotional activities. For example, due to their size, scalability and diversified product offering,
certain competitors have in the past, and may in the future, heavily discount products or run short-
term loss-making campaigns on products in order to increase sales and build traffic for other product
categories. Internet-only retailers may also have greater pricing flexibility in light of the structure of
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their cost base. Given that the Directors believe that demand for the Group’s products is sensitive to
pricing and value considerations, any pricing pressure may have an adverse impact on the Group’s
ability to compete and/or force the Group to reduce prices or increase spending on promotional
activities, which could reduce its revenue and profitability.

The purchase of hobby and toy products represent a discretionary expenditure for consumers and
thus a reduction in consumer spending levels for any reason could negatively affect the results of
the Group’s operations

Demand for hobby and toy products is influenced by prevailing economic conditions and, in
particular, consumer spending levels. These are, in turn, determined by, among other factors,
consumer and retailer confidence, the changing retail landscape, income levels and interest rates. As
a result, and due to the discretionary nature and timing of most hobby and toy product purchases,
consumers are more likely to defer the purchase of hobby and toy products in times of economic
uncertainty or personal economic hardship.

At present, the UK market represents a significant part of the Group’s revenue with 71 per cent. of
such revenue derived in the UK in 2014 (75 per cent. in 2013). The Group is therefore exposed to a
downturn in the performance of its brands in the UK as well as to the downturn in the UK economy.
The Board’s strategy continues to be to expand overseas sales and the acquisition of its brands Airfix,
Humbrol, Corgi, Electrotren, Rivarossi, Lima, Arnold and Jouef have provided the Group with a
significant share of the model railway, model and die-cast markets in continental Europe, with the
objective of facilitating further growth.

Certain adverse macroeconomic or political changes may have a material adverse effect on the
Group’s business

Adverse changes or increased uncertainty in the macroeconomic or political climate, such as the
breakup of the Eurozone, the prospect of a referendum on the UK’s participation in the EU, the result
following the recent UK general election or a decline in economic results in the UK, could have an
additional adverse impact on the macroeconomic environment. As a result of the above, orders for the
Group’s products may decline, and/or it may experience an over or undersupply of components, raw
materials and/or production capacity, each of which could have a material adverse effect on its
business, results of operations, financial condition and prospects. In reviewing future forecasts for the
business, the Directors consider reasonable changes in macro-economic and associated market
conditions recognising the potential for a negative impact on the Group’s results. The Group has credit
insurance in place to mitigate against any key retail customer default.

The Group’s UK business is highly seasonal and, as a result, adverse factors experienced during
peak selling seasons could have a disproportionate impact on the Group’s business, reputation,
results of operations or financial condition and prospects

The Group’s sales of hobby and toy products are highly seasonal, particularly in the UK, primarily
due to the popularity of hobby and toy products as Christmas presents. Any factors adversely affecting
sales in the UK in the third quarter of any year, including weaker footfall, prolonged adverse weather
conditions, outbreak of pandemic disease, labour strikes and work stoppages, terrorist acts,
disruptions to the supply chain or other disruptive events, incorrect stock forecasting, unfavorable
economic conditions or promotional activity and trading pressures in and around peak periods, could
have a disproportionately adverse effect on the Group’s results of operations for the entire financial
year.

Seasonality generally varies from one international territory to another and may be affected by
religious or other local holidays, climatic conditions or local shopping habits. In addition, the Group’s
mix of product sales may vary as a result of changes in seasonal and related geographic demand for
particular products. If sales during peak periods in the UK or in international markets are lower than
expected for any reason, there may be a build-up of unsold stock and the Group may need to lower its
prices to reduce stock levels. Conversely, if the Group fails to order sufficient quantities of products
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or fails to receive delivery of such products from third parties, prior to or during peak periods, it may
not have an adequate supply to meet customer demand, which could have a material adverse effect on
the Group’s business, reputation, results of operations or financial condition and prospects.

The Group’s business could suffer as a result of weak sales during peak promotional periods and/or
its failure to deliver effective promotional campaigns

The Group’s business is subject to promotional peaks, with a large proportion of its sales being
generated during specific promotional periods. Given the discretionary nature and cost of hobby and
toy products, the Group relies on the effectiveness of its promotional campaigns to drive sales
volumes during periods such as the post-Christmas winter sale. If sales during the Group’s peak
promotional periods are significantly lower than expected, the Group may be unable to reduce its costs
in the short term to offset lower revenue. Conversely, any failure by the Group to ensure appropriate
sales or logistics staff availability and put in place manufacturing plans to meet demand and maintain
attractive delivery lead times during these periods could negatively impact the Group’s customer
goodwill, brand image and profitability. The Group’s sales and profits can be highly volatile as a result
of these factors, which may result in lost sales and its business, financial condition and results of
operations could be materially adversely affected.

The Group’s retail market has experienced, and will continue to experience, a structural shift due
to the emergence and growth of online, mobile and other non-traditional retail channels. Failure
by the Group or its distributors to compete with, or to develop successfully their own online
(including mobile) and other non-traditional retail channels, may have a material adverse effect on
the Group’s current business model, its results of operations or financial condition

The retail landscape is changing with the Group’s traditional high street independent distribution
network under significant commercial pressure from online retailers and discounters. The structural
transition following a shift in consumer purchasing habits towards online and mobile channels has
affected, and is expected to continue to affect, sales as customers opt to purchase products online
rather than in-store. High street failures will reduce the traditional customer base sales levels and
increase credit risk. Customers are becoming increasingly reliant on the internet, in particular,
researching heavily on price and using mobile devices to research online when in store. Such websites
and applications enable customers not only to compare the price of the Group’s products against those
of its competitors but also purchase such products from competitors. The use of these websites and
mobile applications by the Group’s competitors has facilitated pricing pressure by allowing them to
reach a large customer base without necessarily incurring significant upfront marketing costs.

Whilst the Group formulates its business strategy, including the website and direct to consumer
channels, based on the changing retail dynamics and is developing an increased focus on direct web
based selling, selling directly at exhibitions and other events such as its work with the National
Railway Museum and its sponsorship of the ‘Great Gathering’ and expanding the Group’s own retail
concession network to protect the brand position, if the Group is unable to compete with other key
players, including multi-channel retailers as well as internet-only businesses, its sales could decline.
Further the Group may be unable to respond effectively or swiftly enough to changing customer
shopping trends and/or monetise online or mobile user traffic, which would have a material adverse
effect on its sales through direct web based selling.

The Company may not be able to accurately predict consumer preferences or demand, which may
damage the Group’s competitive position and the market and lead to inventory risks

Hobby and toy products are subject to changing consumer tastes and trends. Although some of the
Company’s traditional product ranges are less sensitive to consumer trends and the quality and
heritage of the Group’s brands allows it to re-introduce product lines to the market such as Airfix and
Pocher, its success depends in part on its ability to effectively predict and respond to changing
consumer tastes, in particular with respect to its contemporary product ranges, and to translate
consumers’ preferences effectively into marketable designs. The Group is therefore exposed to
finished goods inventory risk in the same way as other retailers in the sector that carry stock. If the
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Group is unable to successfully and rapidly lead and/or respond to changes in consumer tastes and
trends, its sales may decline. This could have a material adverse effect on the Group’s business, results
of operations and financial condition and prospects as well as the Group’s competitive position within
the hobby and toy retail market.

The Group is subject to extensive UK, EU and international legislation and regulation and failure
to comply with, or changes in, regulation, may have a material adverse effect on the Group’s
business, results of operations or financial condition

The Group is subject to laws and regulations in each of the markets in which it supplies or sources its
products, in particular with respect to the quality and safety of products. Among other things, relevant
legislation and regulation in both the UK and overseas governs product composition, product safety,
manufacturing processes, packaging, labelling, advertising, consumer protection, the health, safety
and working conditions of the Group’s employees, the provision of online payment services, privacy,
data protection, content, intellectual property, taxation, the Group’s pension arrangements and the
Group’s competitive practices and market conduct. The Group’s operations and properties are also
subject to local environmental laws and regulations in the jurisdictions in which the Group supplies
or sources its products and owns or leases property. A number of the Group’s agreements with
distributors are also governed by local laws. There may also from time to time be determinations by
a court of law, regulator or tribunal, in the UK or overseas, as a result of which the Group could be
exposed to increased costs or liabilities and/or required to change its business practices.

Failure to comply with applicable laws, regulations and/or judicial and/or regulatory authority
determinations may result in civil or criminal sanctions, including fines, injunctions, product recalls,
asset seizures, revocation of licences and regulatory authorisations and may adversely affect
customers’ perception of the Group and its brand image, any of which could adversely affect the
Group’s business, results of operations or financial condition. In addition, any changes in applicable
laws or regulations, including as a result of changing government policy, may result in increased
compliance costs, capital expenditure and other financial obligations or impose restrictions on the
Group’s operations, any of which could have a material adverse effect on the Group’s business, results
of operations or financial condition.

RISKS RELATING TO THE GROUP’S BUSINESS AND OPERATIONS

A large portion of the Company’s products are supplied by a small number of manufacturers, some
of whom are located outside of the UK

The Group purchases goods, in the main, from third party Chinese suppliers due to the significant cost
advantage when compared to products manufactured in Europe. The principal suppliers to the Group
are Refined, Talent, Zindart and Micro Plastics (India), all of whom together are expected to
contribute 71% of product supplies in 2014.

Any significant disruption or other adverse event affecting any of the Group’s key suppliers or its
relationship with any of them could have a material adverse effect on its business, financial condition
and results of operations. To the extent that any of the Group’s key suppliers fail to satisfy their
delivery obligations (for example, due to transportation or logistics interruptions, accidents,
equipment breakdowns or work stoppages), particularly during a peak delivery period, this could
adversely affect the Group’s business. If the Group is required to replace any of its key manufacturers
for any reason, it may face risks and costs associated with a transfer of operations, and the failure to
replace any of its key manufacturers on commercially reasonable terms, or at all, could have a material
adverse effect on its business, financial condition or results of operations.

The Group does not have exclusive arrangements with its suppliers and there is a risk that competition
for manufacturing capacity could lead to delays in introducing new products or servicing existing
demand. In addition, input cost escalation in China could reduce or remove the Group’s pricing
advantage and impact margins. The Group is continuing to develop and diversify its supplier portfolio,
which includes a supplier in India and more recently in the UK and closely monitors production
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through an increased number of locally-based employees (who also ensure the maintenance of quality
standards).

The Group faces a variety of risks generally associated with doing business in foreign markets and
importing products from these regions, including, among others, political instability; increased
security requirements applicable to foreign goods; the imposition of taxes, duties, other charges and
restrictions on imports; currency and exchange rate fluctuations; risks related to labour practices,
environmental matters or other issues in the foreign countries or factories in which the Group’s
products are manufactured; delays in shipping; and increased costs of transportation. There is also a
risk of the Group’s suppliers experiencing financial distress or insolvency, with the potential for
significant and prolonged disruption to one or more of its trading relationships. Further, the ability of
the Group’s suppliers to rely on credit insurance to protect against purchaser payment default
(including by the Group) may from time to time be limited depending on the economic climate, which
may restrict the ability of the Group’s suppliers to do business with their respective customers,
including the Group, or affect such suppliers’ financial position. Any of these risks, in isolation or in
combination, could adversely affect the Company’s reputation, financial condition and results of
operations.

The Group’s business, reputation or results of operations may be materially adversely affected if
suppliers or distributors fail to deliver products that conform to the Group’s standards and
requirements on a timely basis and in anticipated quantities

The Group’s business is materially dependent on its suppliers and distributors to produce and/or
deliver products that conform to the Group’s quality control standards and other requirements on a
timely basis and in anticipated quantities. Any disruption or other adverse event affecting any one or
more of the Group’s suppliers or distributors, particularly if significant or prolonged, or any failure by
the Group’s suppliers or distributors to fulfil their contractual obligations (including failure to supply
the Group with products that comply with its quality control standards) in a timely manner, or at all,
could in turn have a material adverse effect on the Group’s ability to meet customer demand and result
in product recalls, inventory shortages, reduced sales and profits, customer experience of the Group’s
brands and/or customer complaints. This could have a material adverse effect on the Group’s business,
reputation or results of operations.

The Group supplies and sources its products in a number of countries in which bribery and
corruption pose significant risks, and the Group may be exposed to liability under anti-corruption
laws for any violations. In addition, any violation of applicable money laundering laws could also
have a material adverse effect on the Group

The Group is subject to anti-corruption and bribery laws and regulations that prohibit the Group and
its intermediaries from making improper payments or offers of payments to foreign governments,
their officials and political parties or private parties, for the purpose of gaining or retaining business,
including the UK Bribery Act 2010 and similar laws worldwide. As a result, the Company has an Anti-
Bribery & Corruption Policy and a Whistle-blowing Policy in place which is reviewed and
implemented by the Company’s existing Audit Committee. Given the extensive nature of the Group’s
international business, particularly in emerging markets, where bribery and corruption may be more
commonplace, the Group is exposed to significant risks, particularly with respect to suppliers and
distributors that are not within the Group’s control. The Group may also be held liable for successor
liability violations of such laws committed by companies in which the Group invests in or which it
acquires. Moreover, due to the significant amounts of money involved in global supply contracts, there
is also potential for suppliers to attempt to bribe the Group’s employees and sourcing agents. Actual
or alleged violations of anti-corruption and bribery laws could result in material adverse
consequences, including, but not limited to, civil and criminal sanctions, termination of contracts and
arrangements by the Group’s counterparties, disruptions to the Group’s business, and reputational
harm, all of which could have a material adverse effect on the Group’s financial condition or results
of operations. The Group also deals with significant amounts of cash in its operations and is subject
to various reporting and anti-money laundering regulations. Any violation of anti-money laundering
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laws or regulations by the Group could have a material adverse effect on its business, reputation or
results of operations.

Substantial harm to the Group’s reputation, or the reputation of, or value associated with, the
Group’s brands may have a material adverse effect on the Group’s business, results of operations
or financial condition

The Group markets its products under a number of strong brands well known in their respective
markets including Hornby, Scalextric, Electrotren, Lima, Jouef, Rivarossi, Arnold, Airfix, Humbrol
and Corgi. The Group’s brands and level of brand recognition are important assets of the Group’s UK
and international businesses. Maintaining the reputation of, and value associated with, the Group’s
brands and product offering is central to the success of its business. As a result, the Group’s ability to
maintain the reputation of its brand with respect to the quality, value and design of its products and
high levels of customer service are important factors in earning and maintaining customer goodwill.
Any damage to the Group’s brands or reputation, or any decline in supplier, customer or other
counterparty confidence in the Group or its products could have a material adverse effect on the
Group’s business results of operations and/or financial position. Various factors may adversely impact
the Group’s brand image and reputation, including product quality inconsistencies, product safety
issues, pricing policies and the methods and practices of third parties that are part of the Group’s
supply chain, including labour standards, health, safety and environmental standards, raw material
sourcing and ethical standards in the countries in which the Group sources or supplies its products.
Any perceived or actual concerns related to the Group’s products, supply chain or its distributors
and/or its wholesale customers (whether well-founded or not) may be widely disseminated online, on
consumer blogs or other social media sites or via print and broadcast media. Similarly, any litigation
that the Group may face could subject it to increasing negative attention in the press. This in turn could
have a material adverse effect on the Group’s business, results of operations or financial condition.

The loss of, or a significant reduction in business from, one or more key retail customers could
have a material adverse effect on the Group’s business, results of operations or financial condition

The Group is materially dependent upon a small number of its retail customers for a significant
amount of its income. Although the Group has established new ventures with partners such as WH
Smith, Hawkins, Bazaar and other smaller partners, any damage to, or loss of, the Group’s
relationships with its key retail customers, in particular due to adverse events or circumstances
affecting such retail customers and their ability to continue to purchase products from the Group,
could have a material adverse effect on the Group’s business, results of operations or financial
condition. Like-for-like sales in the UK and in the Group’s international business may not meet the
Group’s expectations or forecasts, which may have a material adverse effect on the Group’s business,
results of operations or financial condition.

A loss of key personnel or of the Group’s ability to attract and retain experienced employees, as well
as the associated higher labour costs, could adversely affect its business

The Group’s business is highly dependent upon key senior management personnel who have extensive
experience and knowledge of the UK retail and manufacturing industry. The successful
implementation of its strategy depends on the continuing availability of senior management and its
ability to continue to attract, motivate and retain other highly qualified and dependable employees, for
whom it competes with other retailers. If members of the Group’s senior management depart, the
Group may not be able to find effective replacements in a timely manner, or at all, and its business
may be disrupted or damaged. In addition, the loss of key members of senior management to
competitors could have a material adverse effect on the Group’s competitive position within the hobby
and toy retail market.

The nature of, for example, the model railway business worldwide is that products are largely country-
specific which therefore requires high levels of knowledge and expertise in each individual market.
The Group therefore also faces the challenge of attracting, developing and retaining the right calibre
of staff for its product design team, manufacturing plants, distribution centres and aftermarket services
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teams while controlling its labour costs. The Group’s ability to achieve this is subject to many external
factors, including competition for and availability of qualified personnel in a given market,
unemployment levels within those markets, prevailing wage rates, minimum wage laws, health and
other insurance costs, union membership levels and activity among its employees and changes in
employment and labour laws or other workplace regulation. The failure to recruit and retain key senior
management and other skilled or semi-skilled personnel could adversely impact the Group’s sales
performance, increase its wage costs, and adversely affect its business, results of operations, financial
condition, or prospects. The supply of such employees is limited and competition to hire and retain
them results in higher labour costs, which could adversely affect the Group’s profitability.

The Group’s business is subject to product liability claims, which could have a material adverse
effect on the Group’s business, reputation, results of operations or financial condition

The Group is at risk of legal proceedings and claims arising out of the use of its products, including
as a result of unanticipated malfunctions, side effects or issues that become evident only after products
are widely introduced into the marketplace. In the event that the Group’s products are not used in
accordance with the instructions and guidance provided, there is a risk of harm that could be
significant, particularly due to the young age of a significant proportion of the Group’s target market.

The Group may be required in the future, to pay compensation for losses or injuries that are allegedly
caused by the Group’s products. Product liability claims may arise, among other things, from claims
that the Group’s products are defective, provide inadequate warnings or instructions or cause personal
injury. Product liability claims, if resolved unfavorably, or if settled, could result in injunctions and/or
may require the Group to pay substantial damages and related costs and result in the imposition of
civil and criminal sanctions.

The Group may in the future be required or may voluntarily decide to make precautionary recalls or
recall a defective product and/or alter its trademarks, labels or packaging, which could result in
adverse publicity and loss of revenue. Any of these events can give rise to costs, adverse publicity and
loss of customer trust as well as a heightened risk of claims for personal injury and/or damage, which
in turn could have adverse financial consequences for the Group. In addition, a recall of a competitor’s
product that is similar to the Group’s products may result in a decline in consumer confidence in the
Group’s products, which may consequently impact its business and results of operations.

The Group may be subject to investigations, litigation in respect of claims outside the product
liability area and potential enforcement action, which could have a material adverse effect on its
business, results of operations or financial condition

Outside the product liability area, the Group is subject to legal proceedings and other claims arising
out of the ordinary course of business. It is possible that the Group may be subject to regulatory
investigations or additional legal and/or regulatory action from time to time that targets an industry, a
set of business practices or the Group’s specific operations, in any of the jurisdictions in which the
Group supplies or sources its products. This may or may not arise during the ordinary course of
business and could potentially have a material adverse effect on the Group’s business, reputation,
results of operations or financial condition.

The Group cannot predict the outcome of individual legal actions and may settle litigation or
regulatory proceedings prior to a final judgment or determination of liability to avoid the cost,
management effort or negative business, regulatory or reputational consequences of continuing to
contest liability, even where the Directors believe that the Group has valid defences to liability. Where
appropriate, the Group establishes provisions to cover potential litigation-related costs. Such
provisions may turn out to be insufficient, and any insurance coverage that the Group maintains may
not cover the Group’s losses fully, or at all.

32



29

2.10

2.11

2.12

A disruption in the Group’s information technology systems and/or website could adversely affect
the Group’s operations

The Group uses information technology systems for, among other things, its business intelligence
tools, hardware, network, applications and website. A significant portion of communications among
Group personnel, customers, suppliers and other trading partners relies on the efficient performance
of information technology systems. The Group also stores sensitive data, including intellectual
property, proprietary business information and personally identifiable information of its employees
and the secure maintenance and transmission of this information is critical to its operations. The
Group’s ability to protect these processes and systems against unexpected adverse events is a key
factor in continuing to offer consumers its full complement of products on time in an uninterrupted
manner. The Group’s operations are vulnerable to interruption from a variety of sources, many of
which are not within its control, such as: power loss and telecommunications failures; software and
hardware errors, failures, defects, or crashes; computer viruses and similar disruptive problems; fire,
flood, and other natural disasters; cyber-attacks on its network or damage to business intelligence
tools, software and systems carried out by hackers or internet criminals; and the performance of third
party vendors. Delays or interruptions in the delivery of the Group’s products could result from
unknown data, software, or hardware defects, insufficient capacity, or the failure of the Group’s
website hosting and telecommunications vendors to provide continuous and uninterrupted service.
Interruptions in these systems, whether due to system failures, computer viruses, software errors or
physical or electronic break-ins, could affect the security or availability of its websites and prevent or
inhibit the ability of users to access the Group’s services. Since the Group’s customers may rely on
the Group’s websites to preview its products, problems with the reliability, availability or security of
its websites could damage the Group’s businesses, harm its reputation, result in a loss of customers
and advertisers, result in additional costs, any of which could harm the Group’s financial condition.

The Group is exposed to exchange rate fluctuations

The Group purchases goods in Hong Kong Dollars and US Dollars and sells in Pounds Sterling, Euros
and US Dollars and it reports its consolidated financial results in pounds sterling. The Group’s
business is therefore subject to risks due to fluctuations in the currency exchange rates to which it is
subject. Although the Group continues to hedge short-term exposures by establishing forward
currency purchases using fixed rate and participating forward contracts up to twelve months ahead (it
is deemed impracticable to hedge exchange rate movements beyond that period), this may not
adequately protect its operating results from the effects of exchange rate fluctuations or may limit any
benefit that it might otherwise receive from favourable movements in exchange rates.

Increased supply chain costs, which are not matched by a commensurate increase in revenue, may
have a material adverse effect on the Group’s results of operations

The Group’s results of operations are impacted by its ability to manage its supply chain costs.
Manufacture of the Group’s products requires various raw materials, including petroleum-based
products (such as plastic), aluminium and steel. Significant price fluctuations or shortages of these or
other raw materials, including increases in the price of transporting such materials or finished
products, foreign currency fluctuations against the pound sterling and/or increases in labour rates,
could increase the cost of the Group’s products, which may in turn have a material adverse effect on
the Group’s margins (particularly if the Group is unable or chooses not to pass on cost increases to
consumers) and results of operations.

The Group’s business, profitability and liquidity may be adversely affected by deterioration in the
creditworthiness of, or defaults by, third parties with which it conducts business

In common with all businesses, the Group is exposed to the credit risk of the third parties with which
it conducts business, including suppliers and customers, who may default on the amounts that they
owe to the Group due to bankruptcy, insolvency, lack of liquidity, adverse economic conditions,
operational failure, fraud or other reasons. A default could adversely affect the Group’s level of bad
debt. In particular the Group is exposed to the risk that, in particular retail customers, fail to make
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payments to the Group, fail to pay royalties in a timely manner, or at all, whether due to financial
difficulty or otherwise. The Group obtains insurance cover (subject to an excess) in respect of its
credit risk exposure to retail customers. In the event that such insurance is insufficient or unavailable,
this could have an adverse effect on the Group’s cash flows, results of operations or financial
condition.

The Group may not be able to secure debt financing in the future on commercially acceptable or
affordable terms

The Group intends to use the net proceeds of the Placing, in part, to pay down part of its existing
revolving credit facility. However, in the event that the Placing does not proceed, it will be unable to
pay down the revolving credit facility. Further, at some point in the future, in the event that the Placing
does not proceed and the RCF Extension therefore does not take effect, there is a heightened risk that,
were the economic environment or trading performance of the Group to deteriorate materially from
its current position, the Group may fail to comply with the current financial covenants that are in
place. Any breach of such covenants would be an event of default under the terms of the existing
banking facilities and would entitle the Group’s lenders to demand immediate repayment of all
outstanding amounts. Although the Group expects to be able to address any potential covenant breach
prior to any such breach occurring, it may be unable to do so simply by negotiation with its existing
lenders and may be required to seek alternative sources of finance. In the event that the Group is
unable to reach agreement with its existing lenders or secure alternative means of finance, in those
circumstances, the Group would consider taking immediate steps, such as disposing of certain of the
Company’s assets.

There can be no assurance that the Group will in the future be able to secure debt finance on
commercially acceptable terms and any failure to do so could have a material adverse effect on the
Group’s results of operations, financial condition and prospects.

Many of the Group’s suppliers rely on credit insurance to protect their receivables and any changes
to, or withdrawals of, such credit insurance may lead the Group’s suppliers to seek to reduce their
credit exposure to the Group

The Group’s business is dependent, in part, on its ability to maintain a supply of products to it by third
parties. The Directors believe that many of the Group’s larger suppliers and other counterparties with
which it does business have traditionally taken out credit insurance to protect their receivables against
the risk of bad debt, insolvency or protracted default of their buyers, including the Group. As with any
business, the credit insurance or other sources of credit available to the Group’s suppliers are
dependent on a number of factors, including general economic conditions and the Group’s financial
position. If there is a significant decrease in the availability, or the withdrawal in its entirety, of credit
insurance to the Group’s suppliers, and such suppliers are unwilling or unable to take credit risk
themselves or find alternative credit sources, they may decide to reduce their credit exposure to the
Group, which could have an adverse effect on the Group’s cash position if such suppliers seek to make
a material change to their credit terms or refuse to do business with the Group.

The Group may be unable to secure and protect its intellectual property rights and may face
challenges to its intellectual property rights, including allegations of infringement of others’ rights

The Group’s trademarks are central to the value of the Group’s brands and the Group licenses certain
of its intellectual property rights to its retail customers in exchange for a royalty fee. The Group has
not registered all trademarks in all of the international markets in which its retail customers operate.
The Group may not be able to protect its intellectual property rights in existing international markets
or in additional international markets in future and, even if it succeeds in doing so, these rights may
subsequently be invalidated, circumvented or challenged in future. Third parties may infringe or
misappropriate the Group’s rights by, for example, asserting rights in, or ownership of, its trademarks,
trade dress rights, designs, copyrights or other intellectual property rights. In international markets,
the Group relies, to some extent, on notification from its retail customers of any actual or threatened
infringement or misappropriation of the Group’s rights.
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RISKS RELATING TO THE TRANSACTION AND THE ORDINARY SHARES

The price of the Ordinary Shares may fluctuate significantly and investors could lose all or part of
their investment

The share price of AIM companies can be highly volatile, which may prevent Shareholders from being
able to sell their Ordinary Shares at or above the price they paid for them. The Offer Price may not be
indicative of prices that will prevail in the trading market and investors may not be able to resell the
Ordinary Shares at or above the price they paid for them. The market price and the realisable value
for the Ordinary Shares could fluctuate significantly for various reasons, many of which are outside
the Group’s control. In addition, the published market price of the Ordinary Shares will be, typically,
their middle market price. Due to the potential difference between the middle market price of the
Ordinary Shares and the price at which the Ordinary Shares can be sold, there is no guarantee that the
realisable value of the Ordinary Shares will be the same as the published market price.

There may not be a liquid secondary market for the Ordinary Shares, the price of which may
Sfluctuate significantly and shareholders could lose all or part of their investment

The Company is currently listed on the Official List and traded on the London Stock Exchange’s Main
Market for listed securities. However, upon Admission occurring the Company will be traded on AIM
which is perceived to involve a higher degree of risk and to be less liquid. Shareholders do not have
a right for their Ordinary Shares to be redeemed and the Company does not have a fixed winding-up
date. Those Shareholders wishing to realise their investment will be required to dispose of their
Ordinary Shares on the stock market or vote to wind up the Company. Admission should not be taken
as implying that there will be a liquid market for the Ordinary Shares. There is no guarantee that an
active market will arise or be sustained for the Ordinary Shares. If an active trading market is not
maintained, the liquidity and trading price of the Ordinary Shares could be adversely affected. Even
if an active trading market is maintained, the market price for the Ordinary Shares may fall below their
original issue price and Shareholders may not realise their initial investment.

There is no guarantee that dividends will be paid by the Company

Any dividend on the Ordinary Shares will be limited by the Group’s performance. The Company’s
dividend policy is described in Part 1, paragraph 10 of this document but should not be construed as
a dividend forecast. As a holding company, the Company’s ability to pay dividends in the future is
affected by a number of factors, principally the Company’s generation of distributable profits and the
receipt of sufficient dividends from its subsidiaries. The Group’s members may be precluded from
paying dividends by various factors, such as their own financial condition, restrictions in existing or
future financing documents to which they are party or applicable law. Under English law, a company
can only pay cash dividends to the extent that it has distributable reserves and cash available for this
purpose. In addition, the Company may not pay dividends if the Directors believe this would cause
the Company to be inadequately capitalised or if, for any other reason, the Directors conclude it would
not be in the best interests of the Company. Any of the foregoing could limit the payment of dividends
to Shareholders or, if the Company does pay dividends, the amount of such dividends.

New Pistoia and Phoenix will retain significant interests in the Company following Admission and
their respective interests may differ from those of the other Shareholders

Following Admission, New Pistoia and Phoenix will each continue to be substantial shareholders in
the Company. As a result of their respective substantial shareholdings, New Pistoia and Phoenix will,
subject to the Articles and applicable laws and regulations, be able to exercise significant influence
over all matters requiring Shareholder approval, including the composition of the Board, the timing
and amount of dividend payments and the approval of general corporate transactions. The interests of
New Pistoia and Phoenix and those of the other Shareholders may not be aligned.
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Future issuances of Ordinary Shares may dilute the holdings of Shareholders and may depress the
price of the Ordinary Shares

Other than in connection with the Placing or pursuant to employee share plans or other similar
incentive arrangements, the Company has no current plans for an offering of Ordinary Shares.
However, it is possible that the Company may decide to offer additional Ordinary Shares in the future.
Future sales or the availability for sale of substantial amounts of Ordinary Shares in the public market
could dilute the holdings of Shareholders, adversely affect the prevailing market price of the Ordinary
Shares and impair the Company’s ability to raise capital through future offerings of equity securities.
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PART 3

EXPLANATORY NOTES OF THE PRINCIPAL CHANGES TO
THE COMPANY’S ARTICLES OF ASSOCATION

The principal changes that have been made to the Existing Articles are summarised below. Other changes
which are of a minor, technical or clarifying nature and also some more minor changes which merely reflect
changes made by the Act or conform the language of the New Articles with that used by in the model articles
for public companies produced by the Department for Business, Enterprise and Regulatory Reform have not
been noted below. These include changes required in light of the Delisting to remove references to
terminology applicable to a traded company.

A copy of the New Articles are available for inspection at the offices of the Company’s solicitors, Berwin
Leighton Paisner LLP at Adelaide House, London Bridge, London EC4R 9HA during normal business hours
on any weekday (excluding public holidays) from the date of this document until the close of the General
Meeting and at the General Meeting for at least 15 minutes prior to and during the General Meeting.

1 The Company’s objects

The provisions regulating the operations of the Company are currently set out in the Company’s
memorandum and articles of association. The Company’s memorandum contains, among other things, the
objects clause which sets out the scope of the activities the Company is authorised to undertake. This is
drafted to give a wide scope.

The Act significantly reduces the constitutional significance of a company’s memorandum. The Act provides
that a memorandum will record only the names of subscribers and the number of shares each subscriber has
agreed to take in the company. Under the Act the objects clause and all other provisions which are contained
in a company’s memorandum, for existing companies at 1 October 2009, are deemed to be contained in the
company’s articles of association but a company can remove these provisions by special resolution.

Further the Act states that unless a company’s articles provide otherwise, a company’s objects are
unrestricted. This abolishes the need for companies to have objects clauses. For this reason the Company is
proposing to remove its objects clause together with all other provisions of its memorandum which, by virtue
of the Act, are treated as forming part of the Company’s articles of association as of 1 October 2009. As the
effect of this will be to remove the statement currently in the Company’s memorandum of association
regarding limited liability, the New Articles also contain an express statement regarding the limited liability
of shareholders.

2 Articles which duplicate statutory provisions

Provisions in the Existing Articles which replicate provisions contained in the Act are in the main to be
removed in the New Articles. This is in line with the approach advocated by the Government that statutory
provisions should not be duplicated in a company’s constitution.

3 Change of name

Under the Companies Act 1985, a company could only change its name by special resolution. Under the Act
a company will be able to change its name by other means provided for by its articles. To take advantage of
this provision, the New Articles enable the Directors to pass a resolution to change the Company’s name.

4 Authorised share capital and unissued shares

The Act abolishes the requirement for a company to have an authorised share capital and the New Articles
reflect this. Directors will still be limited as to the number of shares they can at any time allot because
allotment authority continues to be required under the Act, save in respect of employee share schemes.
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5 Redeemable shares

Under the Companies Act 1985, if a company wished to issue redeemable shares, it had to include in its
articles the terms and manner of redemption. The Act enables directors to determine such matters instead
provided they are so authorised by the articles. The New Articles contain such an authorisation. The
Company has no plans to issue redeemable shares but if it did so the Directors would need shareholders’
authority to issue new shares in the usual way.

6 Authority to purchase own shares, consolidate and sub-divide shares, and reduce share capital

Under the Companies Act 1985, a company required specific enabling provisions in its articles to purchase
its own shares, to consolidate or sub-divide its shares and to reduce its share capital or other undistributable
reserves as well as shareholder authority to undertake the relevant action. The Existing Articles include these
enabling provisions. Under the Act a company will only require shareholder authority to do any of these
things and it will no longer be necessary for articles to contain enabling provisions. Accordingly the relevant
enabling provisions have been removed in the New Articles

7 Provision for employees on cessation of business

The Act provides that the powers of the directors of a company to make provision for a person employed or
formerly employed by the company or any of its subsidiaries in connection with the cessation or transfer to
any person of the whole or part of the undertaking of the company or that subsidiary, may only be exercised
by the directors if they are so authorised by the company’s articles or by the company in general meeting.
The New Articles provide that the Directors may exercise this power.

8 Use of seals

Under the Companies Act 1985, a company required authority in its articles to have an official seal for use
abroad. Under the Act, such authority will no longer be required. Accordingly, the relevant authorisation has
been removed in the New Articles.

The New Articles provide an alternative option for execution of documents (other than share certificates).
Under the New Articles, when the seal is affixed to a document it may be signed by one authorised person
in the presence of a witness, whereas previously the requirement was for signature by either a director and
the secretary or two Directors or such other person or persons as the Directors may approve.

9 Vacation of office by directors

The Existing Articles specify the circumstances in which a director must vacate office. The New Articles
update these provisions to treat physical illness in the same manner as mental illness.

10  Voting by proxies on a show of hands

The Shareholders’ Rights Regulations have amended the Act so that it now provides that each proxy
appointed by a member has one vote on a show of hands unless the proxy is appointed by more than one
member in which case the proxy has one vote for and one vote against if the proxy has been instructed by
one or more members to vote for the resolution and by one or more members to vote against the resolution.
The New Articles remove provisions in the Existing Articles dealing with proxy voting on the basis that these
are dealt with in the Act and contain a provision clarifying how the provision of the Act giving a proxy a
second vote on a show of hands should apply to discretionary authorities.

11  Voting by corporate representatives

The Shareholders’ Rights Regulations have amended the Act in order to enable multiple representatives
appointed by the same corporate member to vote in different ways on a show of hands and a poll. The New
Articles contain provisions which reflect these amendments. The New Articles remove provisions in the
Existing Articles dealing with voting by corporate representatives on the basis that there are dealt with in the
Act.
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12 Electronic conduct of meetings

Amendments made to the Act by the Shareholders’ Rights Regulations specifically provide for the holding
and conducting of electronic meetings. The Existing Articles have been amended to reflect more closely the
relevant provisions.

13 General

Generally the opportunity has been taken to bring clearer language into the New Articles and in some areas
to conform the language of the New Articles with that used in the model articles for public companies
produced by the Department for Business, Innovation and Skills.
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PART 4

ADDITIONAL INFORMATION

1 MATERIAL CONTRACTS

The following are the only contracts (not being contracts entered into in the ordinary course of business)
which have been entered into by members of the Group in the two years immediately preceding the date of
this document and which are material or which have been entered into at any time by any member of the
Group and which contain any provision under which any member of the Group has any obligation or
entitlement which is, or may be, material to the Group as at the date of this document:

(a)  the Placing Agreement, further details of which are contained at Part 1, paragraphs 4.3 to 4.7
inclusive;

(b)  anominated adviser and broker agreement dated 18 June 2015 (the “Nomad Agreement”), pursuant
to which and conditional upon Admission, the Company has appointed Numis Securities to act as its
nominated adviser and broker for the purposes of the AIM Rules. The Company has agreed to pay
Numis Securities a fee of £75,000 per annum, for its services as nominated adviser and broker. The
Nomad Agreement contains certain undertakings and indemnities given by the Company in respect
of, amongst other things, compliance with all applicable laws and regulations. The Nomad Agreement
continues for an initial period of 12 months (unless terminated prior to such date on one of the grounds
specified in the Nomad Agreement) and thereafter may be terminated on one month’s written notice
or otherwise in accordance with its terms;

(c)  the Amended RCEF, further details of which are contained at Part 1, paragraph 9 of this document; and

(d)  an exclusivity agreement dated 1 May 2015 granting in favour of the Company a period of 115 days
of exclusivity commencing on 1 May 2015 and expiring at 5.00 p.m. on 23 August 2015 for the
purposes of enabling the Company to conduct its due diligence and negotiate the acquisition
documentation in connection with the acquisition by the Company property known as land and
buildings at Ramsgate Road, Enterprise Road, Channel Road and, subject to agreement and a
corresponding reduction of the purchase price, land and buildings at Strasbourg Street, Westwood.

2 MAJOR SHAREHOLDERS

As at 17 June 2015 (being the latest practicable date prior to the publication of this document), in so far as
known to the Company, the following persons had an interest in the Company’s issued Ordinary Share
capital which is notifiable under DTR 5 (each, a “Notifiable Interest”):

% of voting rights
attached to the
Number of  issued Ordinary

Shareholder Ordinary Shares Share capital
New Pistoia 9,126,699 23.30
Phoenix 6,257,323 15.98
Electra Quoted Partners 2,995,150 7.65
Ruffer LLP 2,437,800 6.22
PJ Wood 2,721,500 6.95
Artemis Fund Managers Ltd 1,312,079 3.35

Save as set out above, the Company is not aware of any other Notifiable Interests.
3 ESTIMATED COSTS AND EXPENSES

The estimated costs and expenses relating to the Proposals payable by the Company are estimated to amount
to approximately £1 million (excluding VAT).
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4 DOCUMENTS ON DISPLAY

Copies of the following documents will be available for inspection on the Company’s website at
www.hornby.plc.uk and during normal business hours on any weekday (public holidays excepted) at the
registered office address of the Company at Westwood, Margate, Kent CT9 4JX, up to and including 13 July
2015:

(a)  the Memorandum of Incorporation and the Existing Articles; and
(b)  the New Articles; and

(c)  this document.

41



PART 5
NOTICE OF GENERAL MEETING

Hornby PLC

(incorporated in England and Wales under the Companies Act 1985 with registered number 01547390)

NOTICE IS HEREBY GIVEN that a General Meeting of Hornby Plc (the “Company”) will be held at the
offices of Berwin Leighton Paisner LLP at Adelaide House, London Bridge, London EC4R 9HA on 13 July
2015 at 8.30 a.m. for the purpose of considering and, if thought fit, passing the resolutions below, of which
resolutions 1, 4 and 5 will be proposed as special resolutions and resolutions 2 and 3 will be proposed as
ordinary resolutions (each a “Resolution”).

SPECIAL RESOLUTION
1. Delisting and Admission to AIM

That, subject to the passing of Resolutions 2, 3 and 4, the directors of the Company (the “Directors”) be and
are hereby authorised to:

(a)  cancel the listing of the ordinary shares in the capital of the Company on the premium segment of the
Official List of the Financial Conduct Authority and to remove such ordinary shares from trading on
London Stock Exchange plc’s Main Market for listed securities; and

(b)  apply for admission of said ordinary shares and the Placing Shares (as defined in the circular to
shareholders of the Company dated 18 June 2015 of which this notice forms part (the “Circular”)) to
trading on AIM, a market operated by London Stock Exchange plc.

ORDINARY RESOLUTIONS

2. Related Party Transaction

That, subject to and conditional upon the passing of Resolutions 1, 3 and 4, the participation by New Pistoia
Income Limited and Phoenix Asset Management Partners Limited in the Placing (as defined in the Circular)
in respect of 3,679,500 and 5,034,474 Placing Shares respectively, such participation constituting a related
party transaction, be and is hereby authorised in accordance with the Listing Rules.

3. Authority to allot shares

That, in addition to all existing authorities granted to the Directors and subject to and conditional on the
passing of Resolutions 1 and 2, the Directors be and are hereby generally and unconditionally authorised, in
accordance with section 551 of the Companies Act 2006 (the “Act”), to allot shares in the Company or grant
rights to subscribe for or to convert any security into shares in the Company up to a maximum aggregate
nominal amount of £157,894.74 in connection with the Placing (as defined in the Circular) such authority to
be in addition to all existing authorities granted to the Directors and provided that this authority shall expire
on the fifth anniversary of the date of its passing but so that the Company may, before such expiry, make an
offer or agreement which would or might require shares to be allotted or rights to subscribe for or convert
securities into shares to be granted after such expiry and the Directors may allot shares or grant rights to
subscribe for or convert securities into shares pursuant to such an offer or agreement as if this authority had
not expired.

SPECIAL RESOLUTIONS

4, Disapplication of pre-emption rights

That, in addition to all existing authorities granted to the Directors and subject to and conditional on the
passing of Resolutions 1, 2 and 3, the Directors be empowered, pursuant to section 570 of the Act, to allot
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equity securities (within the meaning of section 560 of the Act) for cash pursuant to the authority conferred
by Resolution 2 above as if section 561(1) of the Act did not apply to any such allotment, provided that this
power shall be limited to the allotment of equity securities up to the maximum aggregate nominal amount of
£157,894.74 in connection with the Placing (as defined in the Circular) and shall expire on the fifth
anniversary of the date of its passing, save that the Company may, before such expiry, make an offer or
agreement which would or might require equity securities to be allotted after such expiry and the Directors
may allot equity securities in pursuance of any such offer or agreement as if this power had not expired.

5. Amendment of the Articles to reflect move to AIM

That, subject to and conditional upon the passing of Resolutions 1, 2, 3 and 4 and the admission of the
Company’s share capital to trading on AIM, the regulations produced to the meeting and signed, for the
purposes of identification, by the Chairman of the meeting, be adopted as the Company’s articles of
association in substitution for the existing articles of association of the Company.

By order of the board
A Stacey
Company Secretary

Dated: 18 June 2015

Registered office:
Westwood
Margate

Kent CT9 4JX

Registered in England and Wales with number 01547390
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NOTES TO THE NOTICE OF GENERAL MEETING

L.

Only holders of ordinary shares are entitled to attend and vote at this general meeting. A shareholder entitled to attend and vote
is entitled to appoint a proxy or proxies to attend, speak and vote instead of him/her. A shareholder may appoint more than one
proxy provided that each proxy is appointed to exercise the rights attached to a different share or shares held by him/her. A proxy
need not be a member of the Company. A form of proxy is enclosed with this notice and instructions for its completion are shown
on the form. Forms of proxy and any power of attorney or other authority, if any, under which it is signed or a duly certified copy
of such power or authority should reach the office of the Company’s registrars, not less than 48 hours (excluding any part of a
day which is not a working day) before the time fixed for the general meeting or any adjournment thereof. Therefore the form of
proxy must be received by the Company’s registrars, Capita Asset Services, PXS 1, 34 Beckenham Road, Beckenham, Kent BR3
4TU , by 8.30 a.m. on 11 July 2015. Completing a form of proxy does not prevent a shareholder from attending the general
meeting and voting in person. A vote withheld option is provided on the form of proxy to enable you to instruct your proxy to
abstain on any particular resolution. However, it should be noted that a “vote withheld” is not a vote in law and will not be
counted in the calculation of the proportion of the votes “For” and “Against” a resolution.

A shareholder must inform the Company’s registrars in writing of any termination of the authority of a proxy.

A person to whom this notice is sent who is a person nominated under section 146 of the Companies Act 2006 to enjoy
information rights (a “Nominated Person”) may, under an agreement between him/her and the shareholder by whom he/she was
nominated, have a right to be appointed (or to have someone else appointed) as a proxy for the general meeting. If a Nominated
Person has no such proxy appointment right or does not wish to exercise it, he/she may, under any such agreement, have a right
to give instructions to the shareholder as to the exercise of voting rights.

The statements of the rights of shareholders in relation to the appointment of proxies in this notice do not apply to a Nominated
Person. The rights of shareholders in relation to the appointment of proxies can only be exercised by registered shareholders of
the Company. Nominated Persons are reminded that they should contact the registered holder of their shares (and not the
Company) on matters relating to their investments in the Company.

The Company specifies that only those shareholders registered in the register of members of the Company as at 8.30 a.m. on 11
July 2015 (or, if the general meeting is adjourned, shareholders on the register of members not later than 48 hours (excluding any
part of a day which is not a working day) before the time fixed for the adjourned general meeting) shall be entitled to attend
and/or vote at the aforesaid general meeting (and any adjournment thereof) in respect of the number of shares registered in their
name at that time. Subsequent changes to entries on the relevant register of securities shall be disregarded in determining the
rights of any person to attend or vote at the general meeting (and any adjournment thereof).

Any corporation which is a member can appoint one or more corporate representatives who may exercise on its behalf all of its
powers as a member provided that they do not do so in relation to the same shares.

In order to facilitate voting by corporate representatives at the general meeting, arrangements will be put in place at the general
meeting so that (i) if a corporate member has appointed the Chairman of the meeting as its corporate representative with
instructions to vote on a poll in accordance with the directions of all of the other corporate representatives for that member at the
meeting, then on a poll those corporate representatives will give voting directions to the Chairman and the Chairman will vote
(or withhold a vote) as corporate representative in accordance with those directions; and (ii) if more than one corporate
representative for the same corporate member attends the meeting but the corporate member has not appointed the Chairman of
the meeting as its corporate representative, a designated corporate representative will be nominated, from those corporate
representatives who attend, who will vote on a poll and the other corporate representatives will give voting directions to that
designated corporate representative. Corporate members are referred to the guidance issued by the Institute of Chartered
Secretaries and Administrators on proxies and corporate representatives — http://www.icsa.org.uk/ — for further details of this
procedure. The guidance includes a sample form of representation letter if the Chairman is being appointed as described in (i)
above.

A copy of this Notice, and other information regarding the meeting, as required by section 311A Companies Act 2006, is
available from www.hornby.plc.uk.

Under section 319A of the Companies Act 2006, a shareholder attending the meeting has the right to ask questions in relation to
the business of the meeting. The Company must cause to be answered any such question relating to the business being dealt with
at the meeting but no such answer need be given if (a) to do so would interfere unduly with the preparation for the meeting or
involve the disclosure of confidential information, (b) the answer has already been given on a website in the form of an answer
to a question, or (c) it is undesirable in the interests of the Company or the good order of the meeting that the question be
answered.

As at 17 June 2015 (being the last practicable date prior to any publication of this notice) the Company’s issued share capital
consists of 39,164,100 ordinary shares carrying one vote each. The total voting rights in the Company as at 17 June 2015 are,
therefore, 39,164,100.
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